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In order to have an effective funding process, we need to know more about your venture.  

Please answer these questions as accurately as possible, but in a very concise way. Write your answers on your computer directly into this document so that you have sufficient space available. The total space for all your responses should not be longer than 3-5 pages. Within 3 days, email this completed form to concierge@themaestrogroup.com. We will then generate your Company Report Card to be used only for effective match making with development experts, investors and financiers. This information might also be used at Maestro funding events, such as www.ventureforumusa.com or www.vfglobal.com.
1. Profile

Company Name:

Industry: 

Address:

City:
Zip Code:

State:

Phone:

Fax:

Website: 

Contact Person/Title:
Email:

Founding Year: 

Founding City:

Legal Form (i.e. limited liability company, corporation, etc):

2. Potential

In Just One Sentence (what is your venture all about, expressed in just one sentence?):

Problem Your Company is Solving (what problem does your product/service solve? why is there a market for your product?):

Added Value (what is benefit to customers?)

Product/Service Overview (what specific product/service do you offer?):

Product Ready Now (i.e. does your product work now? is it ready? can it be sold now?) 

Unique Selling Proposition (what is unique about your product/solution?):

Business Model (how do you generate money?):

Customer (what is your typical customer group, target market?):

Market Size (what is the expected market size - select from: (1) $1 Mil - $24 Mil; 2) $25 Mil - $49 Mil; 3) $50 Mil - $99 Mil; 4) $100 Mil - $1 Bil; 5) Greater than $1 Billion):
Market Growth Rate (is your target market a growth market? what is the expected market growth rate - select from (1) 0-20%; 2) 11-20%; 3) Greater than 20%):
Marketing Strategy (how do you sell and market your product?):

Revenue Stage (do you have paying customers now? do you have existing relationships? do you generate revenues with your product? select from: (1) We are fully operational and generate revenues (2) we do generate some revenues (3) we do currently not generate any revenues):
Competitors (who is your competitor? how strong is your competition? why are you better? is there a high entry barrier for your competitors to enter your market? what makes it difficult for your competitor to offer your solution now too?):

Special Expertise/Technology (i.e. license, etc?):

Patent (is your product patented? if so, what is the status of the patent process – applied, application pending, approved? what is the patent title and number?):  

References-Testimonials (partners, clients, prospects?  do you have existing contracts? Do you have ongoing business relationships with costumers and business partners?): 

3. People

Number of Employees (how many? roles?):
Management Team (i.e. name, title? does your management team have a long business-related experience, why is your management the right fit to help you venture succeed? does your management also have some experience in the capital markets?):
Board of Directors/Advisory Board (names? special expertise they bring to your company?):

Name of Bank:

Name of Law Firm (and name of attorney representing you) :

Name of Accounting Firm (and name of accountant/auditor representing your firm):
4. Financials

Financing Amount Required by Rounds (what capital amount is absolutely necessary now? how much at a later stage? by when?): 

Preferred Type of Funding:

Planned Use of Such Funds:
Financing Received to Date incl. Founder’s Contribution (how much capital has been paid in cash into your company since its formation? Is it more than $375,000? If not, how much is it approxiamtely?):  
Revenue Estimates (2009, 2010, 2011):

Earning Estimates (EBITDA: 2009, 2010, 2011):

Exit Strategy (what is your exit strategy, e.g. IPO, merger & acquisition, buy out?):

5. Documentation (actual hard copies of such documents to be provided only upon request)

Executive Summary (do you have an Executive Summary outlining the highlights of your business in 1-3 pages? yes or no): 

PowerPoint Presentation (do you have a PowerPoint presentation highlighting the key aspects of your business? yes or no): 

Presentation Skills (have you presented your venture to investors and financiers before? Where? at what events?):

Financial Projections (do you have a balance sheet, profit loss statement and a 3-5 year financial forecast? yes or no):

Business Plan (do you have a full business plan? yes or no):

Private Placement Memorandum (do you have a Private Placement Memorandum? yes or no):




6. About Yourself

	Your Full Name:


	Your Title:



	Your Phone Number:



	Place and Date:




The Maestro Group 


(Maestro Worldwide, LLC)


40 Wall Street


28th Floor


New York, NY 10005





� HYPERLINK "http://www.themaestrogroup.com" ��www.themaestrogroup.com�


www.vfglobal.com





P/F: +1 (646) 873-7728


concierge@themaestrogroup.com
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